Lorem Ipsum

Dolor
Pellentesque sed sem nec dui
eleifend tristique.

“I want my kids to be educated,” said Fahim “Look at me, how long could I
continue to work? Maximum 10 more years?”

The Microfinance Investment
Support Facility for Afghanistan
(MISFA) was set up in 2003 at
the invitation of the Afghan
government — to get donor
coordination right from the start
and avoid the counter-productive
efforts that have emerged from
conflicting donor objectives in
other post-conflict situations. It
was established as a vehicle
through which the Afghan
Government and international
donors could channel technical
assistance and funding to build
microfinance in Afghanistan.
In March 2006, MISFA was
registered as a limited liability
non-profit company whose sole
shareholder is the Ministry of
Finance of the Islamic Republic
of Afghanistan. MISFA Ltd is an
independent apex organization
with
a
select
group
of
implementing partners on the
ground.

A Microfinance Client Story
tory

From retailer to wholesaler
Fahim and his uncle have been partners in a cart production
enterprise located in the Pul-e-Tasadi area of Mazar-e-Sharif. When
they started out in this business, they had lacked the capital to
further expand it.
The scenario started changing gradually after Fahim heard about
microfinance services available in the city. Fahim approached OXUS
Afghanistan for his first loan worth AFN 50,000.
The loan helped Fahim purchase more raw materials at a less
expensive price. Following the repayment of his first loan, Fahim
applied for a total of six more loans, each larger than before.
Fahim’s last loan is worth AFN 200,000. The microfinance loans
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OXUS Afghanistan was created in 2007 with funding
from the Microfinance Investment Support Facility for
Afghanistan (MISFA).
OXUS Afghanistan is a part of the OXUS Development
Network, a global network of Microfinance Institutions
created by ACTED, a leading international NGO
operating in 25 countries with headquarters in France.
OXUS Afghanistan began operations in January 2007
and currently has a portfolio of over US$ 13 million
with an outreach of more than 23,500 customers
managed through 24 branches in 10 provinces.
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